
When it comes to 'going digital' in your office, separate the 
smoke & mirrors from reality. Don't simply take information 
at face value. Question it! Be sure to deal with a knowledge-
able expert who specializes in technology.

As outlined in the wildly-popular presentation “The SubPrime 
Primer...At the Mortgage Brokers” the recent financial crisis is a 
perfect example of people blindly trusting what they were 
being sold. Don't let your lack of knowledge about technology 
and the narrow scope of a product-specific salesperson force 
you into a decision that could lead to dire consequences down 
the road!

Trust is earned...not given

Make Smart, Educated Decisions
The Bridge Network Inc. has been specializing in dental 
technology since 1992 and our key people have been working 
with us for over 10 years! So whether you are a Tracker client or 
not, we simply want you to become better educated; spending 
a few minutes on our website will provide you with facts 
and debunk myths about ‘going digital’ and give you some 
important, unconventional insight that you won’t see anywhere 
else. Come discover how we have earned the trust of over a 
1000 very satisfied clients.

1.800.92.BRIDGE (922.7434)

Gee, I’d like to buy a house but I haven’t saved 
any money for a downpayment and I don’t think I 
can afford the monthly payments. Can you help 
me?

Sure! Since the value of your 
house will always go up, we don’t 
need downpayments anymore!

To view the full presentation, visit:
www.bridge-network.com

http://www.bridge-network.com/educateddecisions/
http://www.bridge-network.com/about/people.asp
http://www.bridge-network.com/chairsideimaging/thetruthaboutgoingdigital.asp
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